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Aircraft Count

Aircraft Count

MARKET HIGHLIGHTS
Market Overview
The quarter-over-quarter trend of increasing inventories in the Top 60 pre-owned jet markets
continued for the seventh consecutive quarter, now at 6.6% of active fleet for sale. In contrast, Active Fleet 14412
December saw the first month-over-month decrease since December 2022, This is expected to
For Sale/Lease 947
continue into January 2024 -- making this the first time since January 2022 that we have seen
decreases in consecutive months. % for Sale 6.6% A
Retail transaction volume was the strongest of the year in Q4, at 407 aircraft sold, which was down Sold Year-to-Date 1,289 ¥
-6% YOY versus -35%, -21%, and -15% respectively in Quarters 1 through 3.
Sold Prior Year 1,580
Early 2024 indications from January point toward a strong start, with higher than expected interest
from buyers coupled with decreasing inventories, likely due to the continued strong US equities Absorption Rate 77 ¥
markets.
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VALUE TRENDS

Fleetwide, quarter-over-quarter pre-owned modern jet values decreased by an average of 2.5% in Q4,
the fifth consecutive quarter in which we have seen average values decline. However, Q4 saw a slower

rate of value decline compared to the 5.3% average decrease seen in Q3.

Individual fleet value performance continues to vary, with 17 of the 26 fleets detailed recording a
reduction in values compared with the prior quarter. Aircraft values remain up by an average of 16.0%

compared to Q4 2019, and now five of the detailed fleets are below their pre-pandemic values.

When viewing these metrics, it is important to keep in mind that historically, aircraft could be expected
to lose 6% in value each year. Therefore, after four years, values would be down 24%. In relation to that
benchmark, all fleets listed below, even those that are below their pre-pandemic values, are doing better

than could be expected historically.

Value Changes by Market

Segment Market Change YOY Change QOQ Change since Q4 2019
Light CcJ3 -7.8% 1.6% _
Mid G200 -9.8% -0.6% 35.7%

Large CL604 _ -5.0% 35.5%

Mid H900XP -15.8% 0.2% 35.5%

Light CJ3+ -6.9% -2.9% 33.6%

Large CL605 -10.7% 0.2% 33.6%

Mid CL300 -13.2% -8.8% 30.7%

Mid Sovereign -2.0% 4.2% 30.3%

Mid XLS -11.7% 0.0% 28.9%

Light Phenom 300 -9.2% -3.7% 22.6%

Mid XLS+ -18.2% _ 22.3%

Mid CL350 -9.1% 4.2% 19.7%

Light M2 -16.8% -2.1% 16.0%

Mid G280 -5.3% -0.9% 15.2%

Large CL650 -5.1% -3.9% 8.8%

Large 900EX EASy -14.6% -9.7% 5.3%

Large 2000LX -20.3% -0.7% 4.3%

Large 7X -1.7% 2.1% 1.9%

Large Global 6000 -7.9% 3.8% -2.4%

Large Global 5000 -6.3% -9.7% -7.0%

Large G550 -10.3% -4.8% -7.0%

Large G650/ER -6.4% -1.9% _
Large G450 -18.5% -9.0% _

Total -10.7% -2.5% 16.0%

Transactions By Cabin Class

28.8%

© Light @ Mid @ Large

32.9%

® Light @ Mid @ Large

Retail Sales By Aircraft Age

©0-4Yrs ¢5-9 Yrs ®10-14 Yrs
15-19 Yrs © 20+ Yrs
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PRE-OWNED JET SALES AND US PRESIDENTIAL ELECTIONS

% of Jets Sold Q1 Q2 Q3 Q4 FY S&P 500 US GDP Fed Funds

Total Return Growth Rate

AvgNonElec. Yr| 2.2% | 2.5% | 2.5% | 2.9% | 10.1% 8.9% 2.2% 1.8%
AvgElec. Yr 24% | 24% | 2.4% | 2.7% | 10.0% -0.1% 1.5% 1.7%
2020 18% | 1.4% | 24% | 41% | 9.7% 16.3% -2.8% 0.1%
2016 20% | 2.3% | 22% | 2.5% | 9.0% 9.5% 1.7% 0.4%
2012 21% | 2.7% | 2.3% | 2.5% | 9.6% 13.4% 2.3% 0.2%
2008 27% | 2.3% | 1.9% | 1.6% | 8.5% -38.5% 0.1% 2.0%
2004 2.6% | 2.9% | 3.0% | 2.7% | 11.2% 9.0% 3.9% 1.0%
2000 35% | 3.0% | 2.8% | 2.8% | 12.1% -10.1% 4.1% 6.7%

The U.S. presidential election cycle will again take hold of the nation this year and will be discussed ad
nauseum on news outlets, magazines, podcasts, blogs, financial reports, and more. But it also raises

questions among prospects, clients, and industry colleagues as to how it impacts our industry.

Historical sales and inventory data from AMSTAT for all pre-owned jets going back to 2000 shows that the
average S&P 500 return does vary significantly in presidential election years, averaging 0.1% annual return
versus an 8.9% average annual return in years without a presidential election. However, pre-owned
aircraft sales markets seem to be much less affected, on average, with only a 0.1 percentage point

difference in the percentage of the active fleets sold pre-owned in those years.

This lack of a statistically significant difference in the demand metric is surprising, given the massive
difference in investment returns. It becomes even more surprising when we look at the six election years
individually -- with a reminder that three of them were entrenched in historic economic challenges

presented by the dot-com bubble, the housing crisis, and the COVID-19 pandemic.

Going further into the supply and demand equation, the below table takes a look at how aircraft values
were behaving by averaging the Vref Light, Mid, and Large Jet value indices, which consolidate data points
from various mature fleets from different manufacturers. This data indicates that, on average, election
years actually see a better value retention, with a - 4.8% loss in value, while non-election years see a-7.7%
loss. For reference, mature aircraft on average lose around 6% of their value every 12 months. However,
we can see that individual election years can vary greatly in average aircraft value loss per year, with a

range between a -18.0% value loss and a +10.2% value gain.

All of this would indicate that the U.S. presidential election cycle has much less impact on pre-owned jet
market demand and values (on average) than one would tend to expect, but aircraft asset values in
particular can be very sensitive to other macroeconomic factors, such as challenges in the global economy

and forward-looking expectations related to changes to tax law, inflation rates, interest rates, and more.

% of QoQ Jet FY S&P 500 US GDP Fed Funds
Value Igetgntion s Q2 3 Q4 Total Return Growth Rate
AvgNonElec. Yr | -1.4% | -1.8% | -2.3% | -2.2% | -7.7% 8.9% 2.2% 1.8%

Avg Elec. Yr 1.3% [ -1.0% | -2.4% | -2.7% | -4.8% -0.1% 1.5% 1.7%
2020 14.6% | -1.1% | -1.6% | -1.6% | 10.2% 16.3% -2.8% 0.1%
2016 -2.9% | -0.4% | -4.4% | -2.0% | -9.8% 9.5% 1.7% 0.4%
2012 0.1% | -4.9% | -4.7% | -6.2% | -15.7% 13.4% 2.3% 0.2%
2008 -0.3% | -2.8% | -5.1% | -9.9% | -18.0% -38.5% 0.1% 2.0%
2004 -38% | 35% | 1.6% | 40% | 5.3% 9.0% 3.9% 1.0%
2000 -0.2% | 0.0% | -0.4% | -0.4% | -0.9% -10.1% 4.1% 6.7%
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Current Market By Aircraft Age

0—4 Yrs ¢5-9 Yrs ®10-14 Yrs
15-19 Yrs 20+ Yrs

Transactions By Region (2023)

Sellers

@® N. America @ W. Europe

S./C. America E. Europe/W. Asia
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PREMIUM

BROKERAGE

When You Are Ready to Sell

As the aviation industry’s only Berkshire
Hathaway-owned aircraft broker, QS Partners
possesses the financial stability and practiced
expertise to successfully sell your aircraft in today’s
rapidly evolving market. Your trusted adviser will
provide the strategic guidance and market knowledge
necessary to coordinate a seamless transaction while
maximizing the value of your aircraft.

INTELLIGENCE + ANALYSIS

We track over 50 aircraft markets daily with the
industry’s largest dedicated team of analysts and
researchers. Our proprietary research database
provides our clients with the real-time market
information necessary to execute sound transactions.

/0 Days or Less

AVERAGE SELL TIME

For a QS Partners brokered aircraft



| QS PARTNERS

EXPERT

ACQUISITIONS

The search for the right aircraft begins by partnering
with an adviser you can trust who has the required
expertise coupled with a stellar reputation. Our depth of
experience and establishment of long-term relationships
have solidified our reputation for integrity and reliability,
attracting clients across the globe.

NetJets and QS partners, both Berkshire Hathaway
companies, have purchased and sold more aircraft
than any other broker or dealer.

Our acquisition process begins by listening to you during
an in-depth inquiry to understand why and where you
plan to travel, what you enjoy about your current aircraft
or travel solution, and what you need more or less of in
your next one. Then, our experienced team conducts a
uniquely detailed analysis that considers your functional,
budgetary, and mission imperatives to find you an
innovative and optimal solution. From there, our six-step
process considers all angles to ensure you have every
advantage to acquire your ideal aircraft.

$900M

Total asset value for aircraft sold
or purchased since 2021



